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Micro-scale liquefaction – Interview:
Michael Walhof, sales director of
distributed LNG, Dresser-Rand
Monetising stranded assets, expanding LNG as a transport fuel and bringing gas-fired electricity to
remote towns and villages around the world are increasingly seen as gateways to maintaining profitability
and securing a future role for the natural gas industry in the global energy mix. LNG Business Review
spoke to Michael Walhof, sales director for distributed LNG at the Dresser-Rand business, part of
Siemens Power & Gas, which is one of a handful of companies aiming to make micro-scale liquefaction
deliver large, tangible benefits for upstream E&P activities, the environment and developing communities
around the world.
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